. 12vectors
White-Label Al Service Partner

Instantly Launch Your Al Practice.
Zero Overhead, Pure Expertise.

The demand for Al strategy and implementation is skyrocketing,
but building an in-house team of specialized Al engineers is
costly, slow, and risky. Our White-Label Al Service Partner
offering is designed to solve this.

We seamlessly integrate with your consultancy, becoming your
specialized, full-stack Al technical team. This allows you to
immediately expand your service catalog, capture new
revenue, and deliver high-demand Al solutions to your
existing clients, all under your brand and without any internal
investment.

How We Deliver

We offer a flexible partnership designed to maximize your
credibility and minimize your risk. We focus strictly on the
technical execution, protecting your client relationship at all
times and we deliver engagements by following rigorous
program management best practices and methods.

As a boutique firm, we do not compete with you on general
consulting, strategy, or account management. Our sole focus is
delivering specialized Al outcomes, ensuring your clients are
delighted and your reputation for innovation is secured.

Project-Based
Partnership

Technical Delivery

implementation.

Pre-Sales Technical
Authority

Joint Client Pitching

relationship back to you.

What you achieve

White-Label Al Partner

Suitable For:

Boutique and Mid-Sized
Consultancies that:

Possess strong client
relationships but lack
In-House Al Specialists.
Have identified a market
gap in specialized Al,
Machine Learning, or LLM
engineering.

Are seeking immediate
scale, offering Al services
without the 12-18 month
lead time required to hire
and train Al talent.

Partnership Model “ Benefit for Your Team

We execute the Al scope (e.g., model development, data engineering,
LLM implementation) as your internal team. We work under your brand,
attending client meetings only when necessary to discuss technical

We collaborate with your sales and account teams to structure and
present complex Al solutions to prospective clients. We provide the
credible technical voice that wins the deal, then hand the client

e Expanded Service Catalog: The immediate ability to market and sell services like 'Al Solution
Validation', 'Al Roadmap Development' and 'Al Strategy Implementation.'
° Enhanced Pitch Success: Improved win rates on proposals that require deep technical Al

knowledge, supported by our expertise in pre-sales conversations.

° Increased Revenue & Retention: New revenue streams from Al projects and stronger client
retention due to your ability to meet complex, specialized needs.
e Successful Client Al Project Delivery: Measurable, high-quality technical deliverables for

your client projects.

Contact us to schedule a confidential meeting today, so you can confidently pitch for Al services tomorrow.
Email: hello@12vectors.com or submit a contact request at: https://12vectors.com
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